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Finding Motivated Sellers

A lot of “newbie” Real Estate Investors begin their investing journey by looking for houses. WRONG! You need to look for moti-
vated sellers. That is where you are going to find the bargain deal. But where do you find motivated sellers.

The best source for motivated sellers is the NOREIA association! Many of the following 30 sources for motivated sellers are meet-
ing and networking at the monthly NOREIA meeting! Investor sellers, bird dogs, wholesalers, attorneys, realtors, landlords, etc. are
part of the NOREIA organization and are looking to make deals for new investors to buy their properties. The NOREIA website
“properties for sale” is also a great source of sellers.

Take advantage of your NOREIA membership!
30 ways to find motivated sellers
*re-printed from an article on “The Millionaire Blog”

. Major newspaper ad: Place an ad in the major newspaper in the town you wish to invest in.

. Pennysavers and free print: Buy ad space in the local penny savers and other low cost or free local papers.
. Drive neighborhoods looking for vacant and For Sale by Owner.

. Search newspapers For Sale by Owner classifieds.

. MLS search for fixer-uppers and ugly houses, use your agent for this.

. MSL search for expired listing use your agent for this also.

. Contact landlords with for rent signs, they maybe landlords.

. Check court records for landlords who are evicting tenants. Ask the County Clerk its not hard if you ask for help.
. Magnetic car signs on your vehicle, your spouse’s vehicle, you mom, you dad, you get the idea.

10. Bird-dogs (These are people you pay a referral fee to find you fixer uppers.).

11. Wholesalers (They find property and sell them at mark-up, you pay mark-up but make nice profit on sale).
12. Owners of condemned properties, check tax records for these owners.

13. Owners of fire-damaged houses, check tax records for these owners.

14. Owners, whose property has code violations, check City for list of violators.

15. Create flyers and post wherever you can.

16. Create business cards and hand them to whomever and wherever you can.

17. Create door hangers and place them on every door knob you come across.

18. Network with professionals (CPA’s, Attorneys etc.) and non-professionals, (plumbers, landscapers)

19. Network with service/route people (meter reader, newspaper delivery, mailman etc.)

20. Absentee landlords, check tax records for these owners.

21. Estate Sales check newspaper for listings.

22. Tax Sales; check City, County and newspaper for listings.

23. HUD and other government foreclosed properties, check their web sites for listings.

24. REQO'’s (Bank owned properties), call banks for listings.

25. Foreclosure auctions check City, County and newspaper for listings.

26. Professional attire (company polo” We Buy Houses”, tee-shirts etc, ties.).

27. Billboard advertising, expensive but sometimes very effective if placed in the right location.
28. Mobile billboard advertising, expensive but can be effective if done right.

29. Online local internet advertising. Put your web address on everything.

30. Private Real Estate Auctions, check local auctioneers for listings.

©CoOoO~NOUO~WNE

Pick what works for you and go make some make offers!  Stan Benoit NOREIA PRESIDENT

Meeting Information

American Legion Hall Sun [Mon | Tue | Wed | Thu | Fri | Sat
2431 Metairie Road 1 2
Metairie, LA 70001

(Between Causeway and Bonnabel ) 3 4 5 6 7 8 9

(504) 833-2800

N 10 |11 |12 |13 |14 |15 |16
Meeting is January 21, 2010

17 18 19 20 21 22 23

6:15 p.m. — 6:45 p.M.: Networking oa |25 126 127 |28 |29 |30

6:45 p.m.— 9:00 p.m.: Meeting
31




NEWS AND TIDBITS

Look who is speaking at our January meeting?

You will want to be at January’s NOREIA meeting. We will be featuring Ariana Tipper for NORA
( New Orleans Redevelopment Authority). She will be speaking on the guidelines of the Phase
Three rollout of Road Home properties in New Orleans which will include investment opportuni-
ties for investors!!! Also speaking will be Tina Marquardt of the Beacon Hope Resource Center.
She will discuss where to find these properties and how they are funded. You won't find such a
wealth of information geared toward investors anywhere else except at your local NOREIA meet-

ing.

So sharpen your pencils and bring your notepads as this meeting could prove to have the money
making opportunities we have all been waiting for you.

OPPORTUNITY ADS

How about TV? Your know how can help us and help you and our members! Do you know someone in the TV or radio industry that can
get us a weekly show such as “ask the Real Estate Investor”. Contact Linda Locascio at marketing@neworleansreia.com or call

Computer savvy? Well, look no more...

We are looking for someone who would be interested to put together a Facebook or MySpace account for NOREIA. This special someone
would need to update the account once a week. If interested, please contact Al Domescik on our Technology committee at
al@anchobuyshouses.com or call 504.319.6541
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Please Turn to Page 5 for an important announcement on membership and guest fees.
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x> WELCOME!!!!
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@ J Let's welcome the following new member :
O\l‘ Edgie Rivera
§) o Stephen Horner
V€




(6915 (57 01 5 57 0] s = =7 0 57 0 5 o s = 0 5 5 o = 0 0 s = o 5 o s =1 e 51 = o 5 = o o =1 e 1
TITLE TIPS

J
David W/ Birdsong, Title Attorney

USING PRIVATE MONEY LENDERS IN LOUISIANA

When seeking private money financing there are three forms of security a lender may re-
guire. You can be creative in structuring various deals but they usually take the form of
one of the following.

The classic form of lender financing is for you to purchase the property, the lender pro-
vides the funds at the closing and in return receives a promissory note for the amount
borrowed secured by a mortgage on the property. One of the variables with on this type
of financing is when the loan comes due. It can be for a set period of time, when the
property is sold, or any other time the parties agree to. Another variable could be how
the loan is funded. It could be all funded at the closing. If some of the money is for re-
pairs the lender may want to fund the loan in stages, as the work is done. If the loan is
not paid back with this kind of financing the lender must file a judicial foreclosure pro-
ceeding and have a Sheriff’s sale to take title to the property to recoup his money.

A second form would be for the lender to purchase the property in his or her own name
. and then sell the property to you under a Bond for Deed agreement. This method could
| have the same variations of due dates and funding mechanisms. The main difference
| would be that if the lender wasn’t paid he could cancel the Bond for Deed, after due no-
| tice, without having to go through a legal proceeding. This is a cheaper and quicker way
for the lender to take back control of the property.

The last form would be for the lender to take title, or you and the lender to take title to-
gether. You would then have an agreement as to who is responsible for putting up
money and who is responsible for doing the work. You also agree as to when the prop-
erty is sold how the proceeds are divided. It is of the utmost importance if you are using
this method that you have an agreement in writing that fully sets forth these responsibili-
ties and what recourse there might be if any obligations aren’t met.

Each of these methods should be examined carefully to determine which is the best for
your deal. You need to be aware of the legal requirements and possible pit falls of each.
At Gulf South Title we would be happy to clearly explain the ramifications of each possi-
ble method. We can assist you in determining which method would best meet your
needs and those of your investor. Contact David W. Birdsong, Attorney at Law, at 504-
780-9202 with any questions you may have.




CRUSE 20101 s

Join National REIA in February 2010 for an amazing week at sea. This annual education conference
unites real estate investors from all over the country for an umparalleled learwing experience.

Cruise price starts at only 4997 per prsen and inelodes

+ Pro-faid Gratulties

Port Charges and Taxes

+ Return Alrport Transfers

fiwo Cocktail Parties

& Days of Seminars

(064 Sesslons Every Night

Fabulous Vining and Enfertaintent ~
PLUS! &g a Real Estate Investor - Your rip canbe a TAX PEDUCTIBLE business expense!

RECISTER ONLINE TOPAY! - WWW.NATIONALREIA.COM
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I NOREIA MEMBERSHIP/GUEST PRICING

INDIVIDUAL MEMBERSHIP

FAMILY MEMBERSHIP (Spouse or Minor child residing together)

STUDENT MEMBERSHIP

ON-LINE MEMBERSHIP

All memberships are entitled to all members benefits except as noted
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NOREIA VENDOR MEMBERS

Classified Ads are available to Vendor Members only. Vendor membership provides for
advertising in this monthly newsletter, promotion on our NOREIA website as a vendor
member, ability to promote on our vendor member tables at the monthly General Mem-
bership meetings, as well as a chance to speak before our Association members. If you
have a real estate related business, you should seriously consider becoming a vendor
member. It's cheap, and effective. See the vendor membership section of our website,
www.neworleansreia.com, to view different levels of participation as a vendor member.

How to Get a NOREI/A
Classified Ad:

All vendor classified ads must be 50 words or less. Classified Ads may not be changed
once submitted. All ads expire and are removed at the end of the vendor membership.

©

Real Investors.

Real Estate
Case Studies Real Deals-

v 4 Real Success.

Want a FREE PEEK at how successful investors do their money making deals?
Of course you do!

Watch actual investors walk you step-by-step
through each deal. You will discover:

- Creative ways investors are doing their deals so you can make big money too.
- How they rehab or just “make pretty” these properties for maximum cash returns.
- What their exit strategies are and why? And, every other part of the process!

Get your FREE Case Study at RealEstateCaseStudies.com now!



ROAD HOME INVESTMENTS

Are you ON TRACK to meet your future retirement needs?
DON'T SETTLE FOR LESS! CALL OR CHECK OUT ROAD HOME INVEST-
MENTS'S WEBSITE TO EARN A BETTER RETURN ON YOUR IRA DOLLARS.

EARN 10-15% HASSLE FREE

This is not an offer to sell securities or to make an investment.
PATRICIA REYNARD HIGHTOWER, M.S.
P.O0. BOX 19345
NEW ORLEANS, LA 70179-0345
504-586-3655 OR www.roadhomeinvestments.com

GULF SOUTH TITLE

DAVID W. BIRDSONG,
ATTORNEY

2750 Lake Villa Drive, Suite 201
Metairie, LA 70002

504-780-9202 ** 504-780-9291

Gulf South Title offers our customers a first-rate
professional team bringing you many years of experi-
ence in all aspects of the closing process.

Our experience includes both Residential and Com-
mercial closings, working with conventional and

“unconventional’ types of financing (Owner Financ- WE BUY HOUSES!

ing, Bond for Deed, etc.) Rumsing low on Funds?
Legal services include Corporate/LLC formations, Divorce? Foreclosure Pending?
negotiating and preparing contracts, Successions, W 64 N ELE
Wills, Trusts. LP!
- _ Call RAPID RESULTS, INC. and let us help you.
Free Initial consultation for NORIEA members Flip Card Over

Waive title exam fees for NORIEA members, if buyer Robert Reed, Sr. 985-960-5418
or $50.00 off seller’s costs if seller. [ |




DO YOU Want tg SA\/EMQNE‘""

* Would you like to save 10-20% on your monthly purchases?
* Would you like to save money on your household expenses?
* Would your business be more profitable if you spent less for supplies?

showing you your monthly savings by shopping online

Jan DalCorso and Van Stuck:

CASH FLOW
FOREVER

After Hours Safe & Lock
* Locks Re-keyed & Mastered Keyed

§1031 TAX-DEFERRED EXCHANGES

Ay,
o 1

First American

Lock Mastered Keying for Rental Property Excﬁange {bmpaﬂy

o A'f- i

* Inter Changeable Lock Core Systems
Use the maney you would ofhervise pay n

Keyless Entnj Locks Installed capital gains taxes to accumulate more assets.
Safes Opened & Repaired Contact us before you sellto set up an exchange.
Registered Safe Technician

NOREIA members receive a $100 discount
La. State Licensed, Bonded & Insured

cE 510 Bienvile Street
Steve Lemoine ( NOREIA Member ) O mﬁzﬂiﬁ ;J;\g;ﬂgsmﬂ

o Certied Exchange Wholly owned by The First American Comaration
(985) 641-9695 peclalits® on Staf a Forune 5008 Company




“Knowledge Is our Most Important Asset”
www.alphala.com

ALPHA INSURANCE LLC

LEE R. ORR — PRESIDENT/OWNER
Cell: 504-400-4104

Call us for all your insurance needs!
831 Lafayette Street Office: 504-227-1026
Gretna, LA 70053 Fax: 504-227-1047
E-Mail: leeoi@yahoo.com

Ry,

Have to Advertise or Take Rental Calls - Show Property - Collect Rents - Evict Tenants
Be Stood Up for an Appointment - Handle Maintenance Calls - Execute Leases - Pay Bills
Process Applications - Execute Leases - Keep Accounting Records or
Run After Tenants for Rent

ANy,

SITBACK
RELAX
AND COLLECT YOUR
MONTHLY CHECK

LEAVE THE HEADACHES TO US!

We have been managing real estate for investors over 30 years, We are
licensed, insured and run credit bureau reports on all prospective tenants,
We give our owners a monthly income and expense statement.

CALL WAYNE SONGY FOR THE DETAILS
Wayne Songy & Associates Real Estate Consultants
4408 Trenton Street-Ste B Metairie, LA 70006
Office 504-455-4500

Cell 504-259-4500
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Advertise your All members who bring a guest will

properties for sale, lease, or
rent online at no cost to you!

get 10 NOREIA bucks that are good

If you do not have a property
but would like one, check out
what is available

TODAY!

neworleansreia.com

on everything NOREIA-ish! So get
your friends in the door and on the

path to financial peace.
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NEWBIE FOCUS GROUP!!

2ND Thursday of each month!
Come network with new and experienced investors as we talk about the “How To’s” of real estate investing.
Learn from experts on how to do it right.

For more information, contact Johnnie Young:
education@neworleansreia.com or jyoujr@gmail.com




Stop

wasting your networking time at the meeting and Renew from home!

Visit our website, www.neworleansreia.com

NOREIA is now accepting annual payment thru Paypal. If you don’t have a Paypal
account, you can set one up very easily. Paypal is the most popular online payment
systems around. Itis very safe, and very secure.

Please bring receipt to meeting.

The New Orleans Real Estate Investors Association, Inc.

P.O. Box 8064 Metairie, LA 70011 (504) 364-5813

WWW.nheworleansreia.com

neworleansreia.com

Disclaimer:

This newsletter is distributed with the understanding that the publisher is not rendering
legal, accounting, or other

professional services. Investment decisions depend upon an individual’'s facts and cir-
cumstances and should be made only after consulting with appropriate, competent

professionals. NOREIA does not endorse any advertisers in this publication.

Whatever the motivation, we welcome and ask for your assistance on the subcommit-
tee and/or board level. We are solely an organization of volunteers. Dues are kept at
a minimum, due to the men and women who pitch in and help. We hope you will be
one of them. Every smallest effort helps! If you would like to serve on any committee,
please contact the board member in the area of your choice!




NOREIA 2009 BOARD OF DIRECTORS:

President — Stan Benoit
504.382.5006

president@neworleansreia.com

Vice President — Robert Reed

vicepres@neworleansreia.com

Secretary — Wayne Sonqy
504.455.4500

secretary@neworleansreia.com

Treasurer — Betsy Birdsonqg

504.376.7650

treasurer@neworleansreia.com

Membership — Larry Wilkinson
504.451.2568

membership@neworleansreia.com

Marketing — Linda Locascio
504.909.1299

marketing@neworleansreia.com

Vendor Membership — Mark Faurie

vendors@neworleansreia.com

Programming/Operations —
Dennis Stumpf

operations@neworleansreia.com

Education — Johnnie Young

504.866.0585

jyoujr@gmail.com

Technology—AIl Domescik
504.319.6541

al@anchorbuyshouses.com

Legal-David Birdsong

504-780-9202
davidbird@cox.net

N.O.R.E.l.A. is an open,
evolving organization. We
welcome new participation on
the board level. Board
members are not paid. Their
service to the association is
pro bono. They can expect to
donate approximately ten (10)
hours a month to fulfill their
respective tasks.

Many people who help the
association by volunteering for
different subcommittees,
though, have no aspiration for
becoming a board member
some day. Many are just
looking to give something back
and help out. Many are looking
to work more closely with the
board member in charge of the
subcommittee. Others are just
looking to earn some NOREIA
BUCKS!



