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Meeting is June 17,  2010 
 

 

 

 

6:15 p.m. — 6:45 p.m.: Network-

ing   

6:45 p.m. — 9:00 p.m.: Meeting  

June.  2010 

Sun Mon Tue We Thu Fri Sat 

  1 2 3 4 5 

6 7 8 9 10 11 12 

13 14 15 16 17 18 19 

20 21 22 23 24 25 26 

27 28 29 30    

  

 Getting Rich in today‟s 

market 

with bank-owned foreclosures 

and 

„rent-smart‟ lease options” 

Presented by Andy Heller of 

Regular Riches 

Look inside for articles….. 



 

 

Enjoy meeting people...want to learn more about real es-

tate...what better way is get involved with our membership as a 

greeter during meetings or work our membership table 

at break to help assist new members.  

 

We also have opportunities for you to volunteer to assist our 

membership director...for more information , please contact 

Larry 

 

OPPORTUNITY FOR YOU….. 

Look who is new... 

Please welcome the 

following new 

members: 
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New Orleans Real Estate Investor Association 

Opportunity Knocks…. 

Success is to be 

measured not so much 

by the position that 

one has reached in life 

as by the obstacles 

which he has 

overcome.  

Pam Abide 

Emmadell Anderson 

Philip Clement 

Scott Darrah 

Rodnelle Hadley 

Walter Hogan 

Rachel Prampin 

June 26, 2010 

Neworleansreia.com 



 Many people think that being rich is about having enough money to do what-

ever you want.  However, these same people miss an IMPORTANT POINT.  Having 

millions of dollars may make you ―financially rich‖.  However you will have lived a 

―poor life‖, if you were a ―slave to money‖ and did not have adequate time for family, 

friends, and the many other enjoyable things life has to offer.  The following stories 

illustrate this point. 

Jack‟s Story 

 Shortly after Jack turned thirty, he married his college sweetheart.  Jack was 

a sharp and thoughtful guy, as well as a meticulous planner.  Jack saw all the layoffs 

happening in the corporate world, and wanted to establish a safety net for his upcom-

ing family beyond the fragile sanctuary of his day job.  He was determined to give his 

two kids a better quality of life than he had growing up. 

Jack invested in rental homes.  He also bought a sandwich shop franchise.   

 Over the years, Jack did make money on his real estate investments.  How-

ever, he also found some very unpleasant surprises.  Tenant turnover was a big prob-

lem.  Repairs and re-renting the properties were eating up much of Jack’s time with 

his family.  Especially upsetting to Jack was the weekend and evening time these 

properties ate up.  This was time he would rather have spent coaching his son’s sports 

team and watching his daughter’s theatrical productions.   

 The sandwich shop also made money.  However, Jack was surprised at how 

hard it was  to find dependable employees.  Whenever an employee did not show up, 

Jack or his wife often had to fill in.  Several times Jack had to cancel or postpone the 

family vacations due to employee issues. 

 Yes, in the end, Jack’s investments made ―good money‖.  However, his in-

vestments had made a significant negative impact on his family life, as well as his 

ability to spend time with friends and on other things he loved to do.  There was many 

a time when he wondered whether all the extra money was worth the sacrifices he 

made.      

 

Jill‟s Story 

 the real estate law 

of your state 

 federal income tax 

law 

 property manage-

ment 

 real estate finance 

 real estate leasing 

 real estate sales 

Real estate is a 

"multidisciplinary" 

field. By that we mean 

you must master a 

number of academic 

disciplines to be com-

petent in real estate, 

namely: 

 real estate appraisal 

 construction (in 

some strategies) 

securities law (in some 

strategies 

 “Being Rich is about more than Money” 

Real Estate Basics 
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NOREIA is there for you! 

“ 

NOREIA can help you through our meetings, 

newbie meetings and networking to learn 

about... 
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What you need to be 

looking for is a 

mentor who has 

been down in the 

trenches, who has 

actually done what 

you are looking to 

do. 

 

  

Jill was an average student and never finished college.  However, Jill had a lot of ―common 

sense‖.  When Jill settled down, she decided that her family would not be dependent on corpo-

rate America for their long-term well being. 

 Jill worked for a few years in advertising, then got married and had three children.  

Even before marrying, Jill began investing in real estate.  Jill marketed all of her homes as 

―lease/purchase‖.  She gave the tenant a locked in sales price, and three years to purchase.  In 

exchange, the tenant assumed the repairs and maintenance responsibilities of the home.  This 

trade-off worked for both the tenant and Jill.  The tenant got a fair deal on the home,  

and Jill found that she was able to build up a nice portfolio of homes without the typical prob-

lems (a lot of time, energy, and headaches) inherent in most rentals.  Because of her real estate 

success and ease of investing, she saw no need to consider other businesses (like a sandwich 

shop).    

 Jill made ―great money‖ from her real estate investments.  However, most impor-

tantly, Jill’s investments never took up a significant portion of her ―invaluable and irreplace-

able time‖ with family, friends, and her other interests.  Best of all, she felt like she was living 

a ―full and wonderful life‖. 

 

Regular Riches 

 

 Sadly, we all know plenty of Jacks.  People who seem to be a slave to the very invest-

ments that were intended to provide ―freedom‖ for them and their families.  The investors do 

their best job to rationalize with defenses, such as ―I am doing this for my kids‖ or  ―one day 

this is going to pay off‖.  However, they often miss out on many of life’s most precious 

gifts….quality time with family, friends, and other interests. 

 

 We can speak from experience.  We are ―regular people‖ like you.  We have always 

tried to live good lives, make an honest living, invest on the side, spend quality time with fam-

ily and friends, take nice vacations, enjoy hobbies, and more. 

 

 When Scott met Andy in the late 1980’s, he was managing a portfolio of headaches 

(pure rental properties) that were eating up a lot of his time and energy.  The money was pretty 

good, but it wasn’t making up for the hassles.  Because of this negative experience, Scott al-

most decided to give up on real estate investing.  However, both considered that the flaw may 

be with the system (landlording), not the investment category (real estate). 

 

 Over time we developed a model similar to Jill’s (lease/purchasing).  After a com-

bined more than forty years and approximately 100 properties, we can say that we have devel-

oped an investment strategy that minimizes our time, energy, and headaches, while it maxi-

mizes our profits.  We’ve also developed an easy to use strategy for efficiently buying discount 

properties (more specifically, post foreclosures, aka ―REOs‖).   

 

 Some years, our side real estate investments have made more money than our individ-

ual successful careers, and this on an average of just 5 – 6 hours per week.  More importantly, 

during this time we have enjoyed a higher quality of life with our families due to the financial 

freedom that comes with ―smart investing‖. 

 

 Don’t be a JACK!  Life is so short, and it is not enough to end up with a huge pot of 

gold.  Rather, be a JILL!  It is more important to enjoy the journey of life along the way.  This 

is what we refer to as ―REGULAR RICHES‖.   



 

 

Put your investment to the following test, asking these five questions.  Yes to 4 or 5 indicates 

an investment opportunity that has the potential to provide ―Regular Riches‖, and worthy of 

further research and consideration: 

 

Does the potential investment have the ability to get more lucrative and easier over time 

(greater profits, less time)? 

 

If examined on an hourly basis, will the potential investment produce returns of at least 3-4 

times higher than the investor’s hourly pay on his/her day job? 

 

Does the investment have the ability to scale back (e.g. ease of exit strategy such as slowly sell 

off properties or a partner that is willing to buy out your share in a successful business)? 

 

Does the investment opportunity produce passive income, where you could simply do almost 

nothing for many months and still collect big profits (regular rent checks, royalties, cash from 

an ongoing business)? 

 

Does the investment opportunity have a good chance to be profitable during bad economic 

cycles? 

 

Andy Heller and Scott Frank have been investing in real estate for a combined 

more than 40 years.  During this time they have bought, rented, and sold ap-

proximately 100 properties worth over 10 million dollars.  They’ve done all 

this while maintaining successful careers in the business world.  Today, their 

company, Regular Riches LLC, teaches their system of long-term wealth build-

ing with minimal time, energy, and headaches to new and established real es-

tate investors throughout North America.  Visit them at 

www.RegularRiches.com. 

 the real estate law of 

your state 

 federal income tax law 

 property management 

 real estate finance 

 real estate leasing 

 real estate sales 

Real estate is a 

"multidisciplinary" field. 

By that we mean you must 

master a number of aca-

demic disciplines to be 

competent in real estate, 

namely: 

 real estate appraisal 

 construction (in some 

strategies) 

securities law (in some 

strategies) 

 

NOREIA can help you through our meetings, 

newbie meetings and networking to learn 

about... 
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NOREIA can help you... 



How to Get a NOREIA  
Classified Ad: 

Classified Ads are available to Vendor Members only.  Vendor membership provides for adver-

tising in this monthly newsletter, promotion on our NOREIA website as a vendor member, abil-

ity to promte on our vendor member tables at the monthly General  Membership  meetings, as 

well as a chance to speak before our Association members.  If you have a real estate related 

business, you should seriously consider becoming a vendor member.  It’s cheap, and effective. 

See the vendor membership section of our website, www.neworleansreia.com, to view different 

levels of participation as a vendor member.  All vendor classified ads must be 50  words or less. 

Classified Ads may not be changed once submitted.  All ads expire and are removed at the end 

of the vendor member 

NOREIA  VENDOR MEMBERS  
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Be sure to look for Be sure to look for member member only discounts in the following pages.only discounts in the following pages.  

Our Newest Vendor 



 

 

ROAD HOME INVESTMENTS 
 

 

 

 

 

 

Are you ON TRACK to meet your future retirement needs? 
DON‟T SETTLE FOR LESS! CALL OR CHECK OUT ROAD HOME INVEST-

MENTS‟S WEBSITE TO EARN A BETTER RETURN ON YOUR IRA DOLLARS. 

EARN 10-15% HASSLE FREE 
This is not an offer to sell securities or to make an investment. 

PATRICIA REYNARD HIGHTOWER, M.S. 

P.O. BOX 19345 

NEW ORLEANS, LA 70179-0345 

504-586-3655 OR www.roadhomeinvestments.com   

GULF SOUTH TITLE 

DAVID W. BIRDSONG, 

ATTORNEY 
2750 Lake Villa Drive, Suite 201 

Metairie, LA  70002 

504-780-9202 ** 504-780-9291 

 

 

Gulf South Title offers our customers a first-rate profes-

sional team bringing you many years of experience in all 

aspects of the closing process. 
 

Our experience includes both Residential and Commercial 

closings, working with conventional and ―unconventional’ 

types of financing (Owner Financing, Bond for Deed, etc.) 

Legal services include Corporate/LLC formations, negoti-

ating and preparing contracts, Successions, Wills, Trusts. 

Free Initial consultation for NORIEA members  

Waive title exam fees for NORIEA members, if buyer or 

$50.00 off seller’s costs if seller. 

Need Tax Preparation?  

 

Give me a call 

I may be able to save you some money 

 

Angela Mequet Carll 

 

H&R Block 

Riverside Market Shopping Center 

5300 Tchoupitoulas 

Street 

New Orleans, LA 70115 

Tel: 504-269-2041 

Fax: 504-269-6993 

angcarll@gmail.com 

My hours: 

Feb. 1- April 15 

Tuesday, Wednesday, Thursday, 

4-7 p.m. 

Call for an appointment or fax or drop off your 

information any day 

between 10 a.m. and 4 p.m. I'll call you when your 

taxes are ready. 

http://www.roadhomeinvestments.com




Landlord Locks.com, Inc. 

Ernie Riddle 

 

P.O. Box 514 Salem, IN 

47167 

1-800-847-8729; Fax: 1-866- 

655-6257 

 

landlordmk@aol.com; 

www.landlordlocks.com 

 
Master keyed lock systems for rental property 

owners, lockboxes, etc. 

 

Free master key set-up (waive set-up fee) for NO-

REIA members. 

Alfred‟s Plumbing Service, Inc. 
 7 Reason to select our services 

 Guaranteed work (5 years) Stoppages 30-days 

 When  you call you will talk to a live person 

 No hidden charges (up front prices) 

 We guarantee not to waste your time 

 Appointments set up and stay in touch 

 We’re #1 in Service.  Service is our business 

 Quality/Dependability 

 Re-haps 

 Re-Pipes 

 Video Sewer Inspects 

 10-12 yr water heater warranties 

 10% discount for NOREIA Members 

 Revitalizing New Orleans and South Louisiana 

 

L.M.P 1023  

Major CREDIT CARDS ACCEPTED 

TOLL-FREE 877-222-7418 

 



 

All members who bring a guest 

will  

get 10 NOREIA bucks that are 

good on everything NOREIA-

ish!  So get your friends in the 

 

NEWBIE FOCUS GROUP!! 

2ND  Thursday of each month! 

Come network with new and experienced investors as we talk about the ―How To’s‖ of real estate investing. 

Learn from experts on how to do it right.  

 

 
For more information, contact Linda Locascio: vicepres@neworleansreia.com 
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Whatever the motivation, we welcome and ask for your assistance on the subcommittee and/or board level. 

We are  solely an organization of volunteers.  Dues are kept at a minimum, due to the men and women 

who pitch in and help. We hope you will be one of them. Every smallest effort helps!  If you would like to 

serve on any committee, please contact the board member in the area of your choice! 

Stop 

 wasting your networking time at the meeting and Renew from home! 

Visit our website, www.neworleansreia.com  

 

 

 

NOREIA is now accepting annual payment  thru Paypal.  If you don‟t have a Paypal account, 

you can set one up very easily.  Paypal is the most popular online payment systems around.  It 

is very safe, and very secure.  

Please bring receipt to meeting. 

The New Orleans Real Estate Investors Association, Inc. 

P.O. Box 8064 Metairie, LA  70011  (504) 364-5813 

www.neworleansreia.com 

Disclaimer:   
This newsletter is distributed with the understanding that the publisher is not rendering legal, ac-

counting, or other  

professional services.  Investment decisions depend upon an individual’s facts and circumstances 

and should be made only after consulting with appropriate, competent  

professionals. NOREIA does not endorse any advertisers in this publication.  
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New Orleans Real Estate Investor 

Association 

P. O. Box 8064, Metairie, LA 70011 

 

 

 

N.O.R.E.I.A. is an open, evolving organization. We welcome 

new participation on the board level.  Board members are not 

paid. Their service to the association is pro bono. They can expect to donate 

approximately ten (10) hours a month to fulfill their respective tasks. 

 

Many people who help the association by volunteering for different subcom-

mittees, though, have no aspiration for becoming a board member some day. 

Many are just looking to give something back and help out. Many are looking to work 

more closely with the board member in charge of the subcommittee. Others are just 

looking to earn some NOREIA BUCKS! 

NOREIA 

Membership — 
Larry Wilkinson 
   

504.451.2568 
membership@neworleansreia.com 
 
Marketing — Dawn 
Domescik 
marketing@neworleansreia.com 
 

Programming/
Operations —  

Dennis Stump  
operations@neworleansreia.com 

 

Technology—Al Do-
mescik 
504.319.6541 
al@anchorbuyshouses.com 
 

President — Robert 
Reed 

president@neworleansreia.com 
 

Vice President — Linda 
Locascio 

504.909.1299  
vicepres@neworleansreia.com 
 

Secretary — Angela 
Kindermann 

secretary@neworleansreia.com 
 

Treasurer — Betsy Bird-
song  
504.376.7650 
treasurer@neworleansreia.com 

 
 

Legal-David Bird-
song 
504-780-9202 
davidbird@cox.net 

Our 2010 Board Members   

. 

 

We’re  on the web! 

www.neworleansreia.com 

New Orleans Real Estate Investor Association 

Stop.wasting your networking time at the meeting and Renew 

from home! 

Visit our website, www.neworleansreia.com  

 

NOREIA is now accepting annual payment  thru Paypal.  If you 

don‟t have a Paypal account, you can set one up very easily.  

Paypal is the most popular online payment systems around.  It is 

very safe, and very secure.  

Please bring receipt to meeting. 
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